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With impeccable attention to detail and a client-
centric approach, Kevin Kim has an uncanny 
way of making the business of real estate 

seem easy. A diligent professional who has dedicated 
his career to providing the utmost in quality care, he has 
facilitated consistent success for buyers and sellers who 
appreciate his thoughtful representation and thorough 
market knowledge. Kevin thrives on the opportunity to 
build lasting relationships steeped in trust and respect.

Kevin earned a degree in Biology from UCLA before 
pursuing a career in the real estate industry.  “I was encour-
aged to continue my studies and to become a doctor,” he 
explains. “I just didn’t see myself in that field.”  Interning 
for an appraiser while in college, he gained an early appre-
ciation for the significance of real estate. Upon graduating 
from college he accepted a position with a mortgage bro-
kerage, where he became well-versed in the loan process.  

For five years, he established a thorough knowledge of 
the process of packaging, funding and closing loans. And 
while he excelled in his work, Kevin acknowledges that 
the transactional business wasn’t the right fit for his profes-
sional aspirations. “I felt like I was simply taking orders,” 
he recalls. “I wanted to establish face-to-face contact with 
people, to get to know them and to help them achieve more 
than just their short-term goals.”

In 2007 Kevin acquired his real estate license; a year 
later, with the support and encouragement of his wife 
Mia, he committed himself full-time to the field. From the 
onset, his philosophy of exceptional customer care shaped 
his career. “It all started with my first client,” he recalls.  
Giving his all to that transaction, Kevin earned the trust 
and respect that would drive his ongoing business. Steadily 
he expanded his clientele through referrals; each closing 
cemented the relationships that he had carefully nurtured.
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Early on, Kevin utilized the unique portfolio of skills that 
have distinguished him in the field. His knowledge was, 
from the onset, a significant resource for buyers and sellers. 
“With my appraisal training and loan background, I’ve been 
able to help my buyers estimate their purchase power,” 
he explains. “During escrow, I’m communicating with 
loan officers and ensuring that my clients are on track 
with conditions and time frames. This prevents unnec-
essary delays due to miscommunication.” While Kevin 
is licensed to handle loans, he chooses to focus on real 
estate. “I believe in the value of being the master of one 
practice, rather than a jack of all trades,” he says. “This 
allows my clients to receive the highest quality of service 
in every aspect of each transaction.”

He is highly disciplined, operating with a genuine sense 
of diligence and a work ethic that was established by his 
parents. “They left their home country of Korea to pro-
vide a better life for our family,” reveals Kevin. “Their 

sacrifices allowed us to pursue higher education and to 
create our own futures.” Kevin’s commitment to excel-
lence is unwavering; as a real estate professional he takes 
to heart the impact that a home purchase or sale will have 
on an individual client. “In most cases we are tapping 
into someone’s life savings, assisting them in navigating 
one of the largest purchases they will ever make,” he 
observes. “That’s an incredible responsibility.”

Kevin’s clients are his partners in the real estate 
journey; throughout the process of every purchase or sale 
he offers education and information that will assist them 
in the decision-making process. “They know that they can 
trust me,” he says. “That trust is critical to establishing 
successful relationships. At the end of the day, it’s a 
house that we’re buying or selling. But until then, there 
are meetings and conversations, questions and answers 
that are integral to the achievement of those big-picture 
goals.”



His full-service approach defines the way that Kevin 
works with buyers, sellers and investors. “I work with 
a maximum of ten buyers at once,” he reveals. “This 
allows me to maintain a sense of energy and purpose for 
each client’s distinct wants and needs, and to provide 
my highest level of service to every individual.” When 
repeat, referral and new business exceed his professional 
model, Kevin taps into his referral database of like-
minded agents. “It’s truly about quality, ensuring that my 
clients’ needs are consistently met,” he says. “I want to 
earn five-star reviews every time; when the best option 
for my client is to work with another great agent, I’m 
happy to make that introduction.”

As a listing specialist, Kevin is highly adept at pre-
paring and staging properties to show to their fullest 
potential. He has sold homes from San Clemente to 

Downey. “I’m well-versed in the markets throughout 
Orange and Los Angeles Counties,” he explains. “This 
broad-based knowledge allows me to effectively price 
and market each property for maximum results.” The 
depths of his appraisal experience are utilized with 
sellers as well as investors. “I have a solid understanding 
of comparable values, which allows me to price houses 
effectively as well as to provide my investors with real-
istic data designed to assist them in determining value 
versus cost,” Kevin says. “This information may better 
equip them in assembling long-term portfolios or in 
selecting options intended for resale.”    

Fluent in Korean, Kevin notes that he enjoys the 
opportunity to work with a spectrum of clients that 
includes first-time buyers, experienced sellers and savvy 
investors.
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Client Jemi Kim describes Kevin as, “Meticulous 
about details and follow-through, and staying on top of 
every aspect of the buying and selling process.” When 
she and her husband worked with Kevin on a condo sale 
and home purchase, she notes, “Whenever I called or 
emailed Kevin, he responded within 24 hours, most of 
the time responding within the hour. Kevin has a very 
strong intuition which, I think, makes him very gifted at 
what he does. He also loves what he does. He gave us 
sound advice, suggestions, and recommendations that we 
followed because we trusted him wholeheartedly.”

Jemi continues, “My husband and I could not have had 
a smoother process. Kevin cares about his clients, and 
knows that he is dealing with people’s life savings and 
hard-earned money. He does not take this responsibility 
lightly. In fact, he places great pressure on himself to 
make sure his clients get the most bang for their buck; he 
certainly did this for us.”

Kevin continues to improve upon his business skills 
and market knowledge, investing in ongoing education 
and training to best meet the evolving needs of his 
clientele. While his professional commitments run deep, 
he creates balance in time with Mia and through 
volunteerism. Kevin serves on the Board of Directors 
of Solidarity, a Fullerton-based non-profit organization 
addressing a variety of community needs. 

His real estate career is thriving, and Kevin reflects 
upon the efforts that have yielded remarkable results.  
“My father once told me, ‘Never chase money; let it 
chase you,’” he muses. “As time has gone on, I have 
shaped my business approach around this philosophy.  
This isn’t about a single transaction. Great client care has 
allowed me to grow through referral and repeat business.  
My top priority is to facilitate an outstanding experience 
for every person.”
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